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CYYACHI HAIPSIMU MOKPAIIEHHSA PEKPYTUHTOBOI KOMITAHIT

Y emammi namu oocniosiceno ma 30iticneno awnaniz
mannsi CRM y npogionux cyyacHux pexpymunzosux Komn

MmeopemuKo-npakmudHux npooiem epekmusHoCmi 8UKOPUC-
AHISX, 3aNPONOHOBAHO PEKOMEHOayii YOOCKOHANIEHHA OCAaH-

HbOI HA OCHOBI NOPIGHAHHSL [ BUKOPUCMANHIL 00CEI0Y NPOBIOHUX KOMNAHIN. Y cyuacHux ymosax yugposoi mpanchopmayii
Oi3Hecy npobremu egheKmueHO20 KEPiBHUYMEBA 83AEMOBIOHOCUHAMU I3 KAHOUOAMAMU, 83AEMOBIOHOCUHAMU I3 KIIEHMAMU

Maromov 8azome 3HA4eHHs OJisl PEKPpYMuUHecO6UX Komnanid,

wWo i 002PYHMOBYE AKMYANbHICMb HAWLOI HAYKOBOT cmammi.

Ha punxy npayi nocmiiino 3pocmae KonKypeHyis, 0edaii Oibuumu cmarms UMOo2u 00 SIKOCMI ma weuoKocmi niooopy
Komanou. Omoice, KIHOU0B0I0 YILIIO HAYKOBOI CIMAMMI € GUGUEHHs Mda AHANIZYE8AHHS MeopemuKo-npaKmudHuUx npoonem
egpexmusrocmi guxkopucmanua CRM y npogionux cyyacHux KomMnauiax ma pos3pooieHHs peKomMeHOayii yOOCKOHANeHH S

cucmemu CRM.

Knrouoei cnosa: cucmema CRM, yenmpanizoeana cucmema CRM, Al-niamepopma, wimyynuii inmenexm, 0aubopo.

IocranoBka mpodsemu. CHCTeMHWHA MiAXiA 10
nuTanb ynpasiinag cucremu CRM, BBeneHHs aHanliTHY-
HUX IHCTPYMEHTIB II€PETBOPIOIOTH PEKPYTHHIOBY KOM-
MAHIIO i3 OMEpAIiifHOTO MOCEPEIHUKA 0e3MOCePeIHBO Ha
IHTENEKTyalbHOTO Oi3HEecC-apTHEepa, KUK MOXKE orepa-
THUBHO JaBaTH PEAKI[I0 Ha 3MiHM PHHKY, MOXE IPOTHO-
3yBaTH HABAaHTAXKEHHS, MOXE €(EKTUBHO MaclITadyBaTH
BIAacHy [isutbHicTh. Ha Hame mepekoHaHHS, cHcTeMa
CRM, BiINOBiZHO, BapTO PO3MNIAJATH HE BHKIIOYHO SIK
3aci6 mudpoBoi onTUMizalii, BapTo pO3TILAATH SK CTpa-
TET1YHUI YMHHUK KOHKYPEHTOCIIPOMOXKHOCTI KOMITaHii Ha
PHUHKY TIpaIli CbOTOIHI.

Cuctema CRM choromHi mepeTBOproeThCs Oe3moce-
PeIHBO i3 IHCTPYMEHTY OOJiKy JaHWX BIIaCHE Ha cTpare-
TiYHy aHAJIITHYHY IUIAT(QOPMY, sIKa, B CBOIO 4epry, IijICH-
JIIOE TIPO30PICTh, T'HYYKICTh, KOHKYpPEHTOCHPOMOXKHICTh
KOMIIaHii.

Cranom Ha cwhoromHi, mutanHs cuctemu CRM Ta
HampsiIMiB  yZIOCKOHAJIGHHST OCTAaHHBOI ~Oe3rmocepesiHbo
y Cy4aCHUX PEKPYTHHTOBHX KOMIIAHIsIX, HA HaIlIe MEPEKO-
HaHHS, 3aJIMIIAI0THCS HEOCTATHLO BUBYEHUMH 1 TOTPEOy-
I0Th JICTAIIEHOTO BUBYCHHSI.

AHaJi3 ocTtaHHIX Hocaizxedb i myOmikaniii. Ilpo-
TSITOM TPUBAJIOTO TIEPiOy MUTAHHS €(PEKTUBHOCTI yIpaB-
JiHHS HaWMOM, pO3BHUTKOM IIE€PCOHANY IOCIiIKyBaja
BEJIMKAa KIUIBKICTh YKPaiHCBKHX Ta 3apyODKHHX HAyKOB-
i, 3okpema: I1. [pykep, JIx. IBanuesuy, /1. boruns [1],
A. Werna, O. I'pimnosa [2], A. Koxot, O. Typeupkuii,
M. Benepnixo, [x.Jladri, I. Hecnep [S], B. Bebep,

© Kynmuupkuit O.0., Tubinka I'.1., I'pununsk O.1.,

M. Cewmmukina, JI. loBrams, B. €ropumn, C. Ilexmas,
I". Ocogrcbka [9], A. IBanos [10] Ta iHIi.

Hocmimkernnst cuctemd CRM Ta MUTaHb yNIpaBIiHHA
B32€EMOBIJTHOCHHAMH 13 KTI€EHTAMH MAaIOTh MICIC y HayKO-
BUX TIpaIlIX HACTYIMHHUX 1HO3EMHUX eKOHOMICTiB: ®. barmi,
A. Ileiin, B. Paiinapry [3], I1. ®poy, B. Kymap [3], I. Yen,
M.-X. Xyanr [4], K. ITonouy, P. Pact [4], M. ApmcTposr [8],
aki BuBdamn CRM sk iHCTpyMeHT, crparerito 1udpoBoi
TpaHcopmalii, BHBYAJIM EKOHOMIKY I[IHHOCTI KITi€HTa,
BUBYAJIH BIUTHB Ha Oi3HEC-TIPOIECH ITYYHOTO 1HTEIICKTY.

Cepen yKpaiHCBKHUX HAyKOBIIIB, SIKI BUBYAIM ACHEKTH
BBeZeHHA cuctemun CRM, acmektsn mmdposizamii
HR-mponieciB Buainsiemo Hactynaux: A. K. IIpomenko,
C. Memxkos, JI. Xpomymmna, JI. Morunsna, A. Ope-
xoBa, T. Tkauenko [6], I. Tubinka [7], O. XapuTtoHOBa,
K. Ocanua, JI. I1. Oxcamutna, B. Ocaguuii, H. B. CaBpaH,
C. M. Koctrouxo, P. I. TIpsixa, I. B. Karan, sxi onucyrots
meroauku BuOopy CRM, knacudikamito CRM, iHterpa-
nito CRM i3 HR, interpamito CRM i3 pexpyTHHTOBUMH
CHCTEMaMH, acleKTH e(EeKTUBHOCTI, HOPMaTUBHO-IIPABO-
BOTO 3a0e3mnedyeHHs 3acTocyBaHHs CRM.

Meta crarrti. OT)Xe, OCHOBHMM 3aBJaHHSM HAaIoi
ctarti € BuBYeHHS Ta omiHka CRM y cyuacHHX pekpy-
THUHTOBUX KOMIIaHIsIX, pOpMyBaHHSI pPEeKOMEHAAIH MoKpa-
meHHs edekruBHOCTI BukopucTanHs CRM y cyuacHux
PEKPYTHHTOBHX KOMITaHISIX HA OCHOBI TOPiBHSIHHS TOCBITY
MePEA0BUX KOMIIAHIH.

Buxknan ocHOBHOro marepiajy JI0c/iIsKeHHs.
B ymoBax r1o06anbHOT KOHKYypeHIii, mBHIKOI 1H(POBi-
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3anii pUHKY Ipaii CbOTOAHI Y PEKPYTHHTOBHX KOMIIa-
HIl BMHHKa€e morpeda NMEpeoCMUCIIEHHS BIACHUX HPO-
meciB, MOYMHAIOYU BiJ WiAOOpy KaIpiB, 3aBEPUIYIOYH
B3aEMOJIEI0 i3 KITi€HTaMH. B ramy3i pexpyTHHTY crio-
CTepIraeThCsi ChOTOAHI TIepeXi/l BiI pydHHUX Oomeparii 0e3-
HocepeHbo JI0 NOBHICTIO iHTerpoBaHux ATS-cucrem Ta
cucreM CRM, siKi TpakTylOTh SIK HE JIMIIE IHCTPYMEHTH
30epexeHHs 0a3M KaHAWIATIB, @ TPAKTYIOTh K KOMILIEK-
CHI pillleHH, IO, BiIOBIIHO, 3a0€3MEUyIOTh TOTAIBHHNA
KOHTPOJIb HallMy 3arajioMm, JO3BOJSIIOTH B PEaTbHOMY
yaci 6a4uTH aHAJNITHKY, aBTOMATHU3YIOTh 3HAYHY YaCTUHY
KOMYHIKaIiil 13 KiIi€eHTaMu, 13 Kangunatamu. Onucanuii
ITiJIX1]T JJO3BOJISIE IPAIFOBATH HA OCHOBI JIaHUX, a HE 1HTY-
ITUBHO: MPOSICHUTH, 3 SKUX KaHAIIB € HaWKpail KaHJu-
JIaTH, e TPOLEC «3aCTPSArae», SIK 30UIbIINTH e(EKTHB-
HICTH KOMaH/IH.

BBaxxaemo xopowmmum npukianom Hays UK — ne xom-
naHisi, sika BBesa HeHTpaiizoBany cuctemy CRM i3 kom-
MMOHEHTAaMH LITYYHOTO iHTEJIEKTY, sIKa, B CBOIO Yepry, aHa-
Ji3y€ PUHOK, BCTAHOBIIIOE €()EKTHBHICTH OKPEMOTO KaHAITY
MOLIYKY KaHAWUIATIB, POTHO3YE Y PI3HUX rany3sX MOIHUT
Ha BakaHCii. Yepe3 1e MeHeKepH MOXKYTh Halepes Tia-
HYBaTu PeCypcH, PEeKpyTepu 30CEepe/PKYIOThCs Oe3roce-
penHBO Ha POOOTI 13 TIFOIABMHU.

Reed.co.uk, no npukmnany, iHterpyBaisa xmapay ATS,
BUKOPHCTOBYIOYH aBTOMAaTHYHE OHOBJICHHS BIIACHE CTa-
Tycu KanaumariB. Reed.co.uk chopmyBana xmieHTCHKHI
opraji, Ha SIKOMy y OyIb-SKMH MOMEHT 3aMOBHUKHU
MOXYTh Oa4HTH, Ha SIKOMY €TaIli € BAKAHCil OCTaHHIX, KiJIb-
KIiCTh KaHIWAATIB, SIKI PO3IJISIAIOTHCS, KIJIBKICTh BiIIMOB,
MIPUYMHK BiJ]MOB TOIIO, IO, B CBOIO 4Yepry, 3adesneuye
IIPO30PiCTh, EKOHOMUTH Yac JJIsl KOMAHAN PEKPYTHHTY Ta
KITI€HTIB.

JIoriYHUM KPOKOM PO3BUTKY CYYaCHUX PEKPYTHHTOBUX
KOMITaHIM BBaXKa€MO PyX Yy HampsMi aBTOMAaTHYHOTO IIPO-
THO3YBaHHS Ta AMHAMIYHOT aHATITHKH, 1[I0 MOXKE MICTUTH
po3podky cucremu Workload Forecasting, To6T0 miporso-
3yBaHHsI HaBaHTAXXEHHsI Ha PEKPYTEPiB i3 METOI0 PiBHO-
MIPHOTO PO3MO/IiTY 3aBJaHb Ta JIsl PI3HUX POJIeH y KOMITa-
Hii IepCOHANI30BaHMUX IAIIOOPIiB.

CpOrofHi MTYYHUH 1HTEIEKT BBAKAEMO HEBI €EMHUM
€JIEMEHTOM cydacHoro pekpytunry. Cporomui Al, Ha
Hallle IepeKoHaHHs, (aKTUYHO Ma€ poJb ACHCTEHTa,
SIKMH, B CBOIO 4epry, Oepe Ha cebe Xo4 i pyTHHHI, IpoTe,
JIy’Ke BaXIIMBI 3aBjiaHHs. MoBa iijie He TUIBKHU [P0 aBTO-
MaTH3aIlil0 CKPUHIHTY pe3foMe, MOBa #ie i po moOyIoBy
MIEPCOHATI30BaHO] KOMYHIKaIlil, Mpo DIHOMWN aHaTi3
NOBEIIHKM KaHJM/ATIiB, TIPO MPOTHO3YBaHHS KYJIBTYPHOTO
¢iTa Ge3znocepenHbO 13 KoMaH10t0. OnMcaHui MiAXix Jae
MOXJIMBICTh PEKpyTepaM Ha IEpeBipKy COTEHb aHKET He
BUTpAYaTH 4Yac, a AKIEHTYBAaTH yBary Ha CTpareridHux
MOMEHTaX, a came: ()opMyBaHHI BITHOCHH, TOYHIH OIiHII
MoTeHIIiary ocoou [4].

XopouIuM MPUKIAJOM BBOKAEMO OPHTAHCHKY KOM-
naHito AMS (Alexander Mann Solutions), 110, B CBOO
yepry, BukopucroBye Al-ruratrdopmy 3 Meroro aHamizy
BIJIIOBITHOCTI KaHAWJATIB 32 HABUYKAMH Ta 33 KYIBTYyp-
HUMH HiHHOCTAMU. CHcTeMa 31IICHIOE aHaIi3 BIIIMOBIAEH,
MTOBEiHKH, MOBH, TOHY KOMYHIKAIlilf 3 METOIO CIIPOTHO-
3yBaTH HACKUIbKH B KOPIIOPATUBHY KYJIBTYPY BIIMIICTHCS
KaH/IU/1aT, 1110, B CBOIO YEPTY, JO3BOJISIE CYTTEBO 3MEHIIIUTH
PU3HMK HEBJAJIUX HaNMiB, 301IbLIyE SKICTH MiIOOpYy Ha
JIOBI'OCTPOKOBHH TIEPioI.

Adecco UK, mo mpuknamy, iHTerpyBaia Oe3mocepes-
Hb0 y BiaacHy CRM ChatGPT API. Take pimenHs mae
MICIIe TIpH TeHepallil MMepcOHai30BaHUX JIMCTIB KaH[U-
nmaraM, (GOpMyBaHHI KOPOTKHX summary Tpodiis, sKi,
BIAIIOBIIHO, JOJAIOTHCS 0 CHCTEMH aBTOMATHYHO, IO
HE TUIbKM €KOHOMHTH 4ac PEKpPYTepiB, a TaKOX IIiJBH-
1Y€ SIKICTh KOMYHIKAIIi1, TaK sSIK KOKCH KaHIAUAT OJICPIKY€
TIOBIZIOMJICHHS, SIKE, B CBOIO Yepry, 3BYYHTb IPHPOIHO,
BPAXOBYIOUM KOHTEKCT MOTHBALi 1 JOCBiAY KaHANAATA.

3acToCyBaHHS INTYYHOTO IHTEIEKTY, MH BBa)KaeMo,
MOXXE JIOTIOMOI'TH Cy4YacHI peKpyTHHTOBii KOMMaHii po3-
pOOIIATH peKOMEHMAIl I KIIEHTIB aBTOMAaTHYHO, PO3-
pOOIIATH MIA0NIOHM KOMYHIKAIIH BIAMOBIAHO IO MPOhiiTo
KaHaugara abo THITy BaKaHCIl, YIOCKOHAJIHTH MiaOip 3a
soft skills. Iarerparis i3 incTpymenTamu Triry HireLogic
CTBOPUTH MOXKJIMBICTH MiJICHIIUTH TIPOIEC IMPOTHO3AMH,
AQHAJTITUKOIO, TIEPCOHATI30BAaHIMH 1HCAaUTaMH, IIPH OMY,
pobisur poOOTYy CydacHOl pEeKPYTHHIOBOT KOMIIAHIT TOYHI-
MO0, IIBUJIIIO, OUIBII CTpaTeriuHo [4].

CporojiHi (JOKyC yBaru MmoCTyIIOBO MEPEMIIa€ThCs 13
KOPOTKOCTPOKOBHX Yroj Oe3locepeHb0 Ha JOBTOCTPO-
KOBE TapTHEPCTBO BiacHe i3 KiieHtamu [3]. LliHHICTH
KOMIIaHIi ChOTOAHI BH3HAYAE€THCS HE TUIBKH KIUIBKICTIO
3aKpUTUX BaKaHCIM, a TaKkoK CTAOUIBHICTIO, IIHOWHOIO
KJIEHTCHKUX BinHOCHH. [IpiopuTeTHHM iHCTpyMEHTOM
YIpaBJIiHHS MU BiJTHOCHMHAMHM CTa€ aHAJITHKA, KOMIIa-
Hil akTHBHO BBOASATBMeTpHuKH Thiy Net Promoter Score
(NPS), Client Retention Index (CRI), Customer Lifetime
Value (CLV), sKi T03BOJSIFOTH OLIHUTH, HACKIJIBKH 33]10-
BOJICHI CEPBICOM KJIIEHTH, YU TOTOBI KJIIEHTH [TOBEPTATHUCS,
SIKY MIPUHOCSITH KOMITaHii JOBIOCTPOKOBY LIIHHICTb.

Robert Walters, no mpukiany, Beena cucremy CRI,
sKa, B CBOIO UEPry, CIIIKY€E 3a CTaOLIbHICTIO KITI€HTCHKOT
0a3m, a TaKOXX JIOTIOMarae MPOTHO3YBATH PU3UKHU BiJITOKY.
VYV Bumagky nanineasg CRI HIDKYe TEBHOTO MOpPOTY, aBTO-
MaTHYHO CHTHAJI3y€e CHUCTEMa aKayHT-MEHEIKepaM IIpo
HEOOXIZIHICTh ITPOAKTUBHOI KOMYHIKaIlii, SK TPUKIAJI,
iHimiroBatu (igdek-cecito abo 3amporoHyBaTH JTOJATKOBI
MOCIIYTH, 110, B CBOIO Yepry, 03BOJIUTH 30€perTH KIIi€HTa
Ta MOCHUIINTH JJOBIPY OCTaHHBOTO.

PageGroup UK, sk npuxman, BukopructoBye Power BI
3 METOI0 aHaJli3yBaHHSI MOBTOPHHMX 3aMOBJICHb, & Came:
Jamoopau BioOpakaroTh 3MiHY JAWHAMIKW CITiBIpali i3
KO)KHUM KJIIEHTOM, HalyCHIIIHIIII MPOEKTH, JI¢ € O3HAKU
3MEHIICHHs 3aimydeHocti. Onucana aHaJliTHKA J03BOJISIE
(opmyBaTH cTparerio retention Ha OCHOBI KOHKPETHHX
JTAaHWX, HE IHTY{TUBHO.

PexpyTuHr choromHi BBakaeMo cdepor, y sKii
pIlICHHS YXBaIOIOThCs Ha 0a3i TNIMOOKOT aHaTITHKY 1 TOY-
Hux ganuX. Data-driven minxix mepeabavae, mo y Haimi
KOKEH KPOK MiAKpitureHu# mudpamvu. CydacHi KOMIaHii
BBOJISITh aKTHBHO aHanmiTH4HI maHeni (BI-cucremm), ski,
B CBOIO Yepry, MOKa3yIOTh Y peallbHOMY Jaci e(peKTHBHICTb
KOMYHIKaIlii, TPUOYyTKOBICTh KOKHOI'O PEKpyTEpa, Cepe-
Hill Yac 3akpuTTs BakaHcid. OmnmcaHui MiAXiJ J03BOJIsIE
KEpIBHHULTBY CIIOCTEpIiraT NOTOYHHUH CTaH CIIPaB, & TAKOXK
MIPOTHO3YBaTH MAHOyTHI Pe3yJIbTaTH.

Michael Page UK BBakaeM0O XOpOIIUM TPUKIIAIOM,
Jie 3aCTOCOBYEThCS LIEHTpali3oBaHa aHamiTuka Power BI,
ska 00’ ennye nani 3 ATS, CRM, ¢inancoBux cucrem, npu
IIbOMY, JIO3BOJISIFOYM KEpyBaTW HACTYIIHUMH MPIOPHTET-
HUMH ToKa3HUKaMu: SLA (piBeHb JOTPUMaHHS TEPMIHIB),
revenue per recruiter (BIIacHe JIOXiJ Ha OHOTO PEKpyTepa),
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time-to-fill (6e3mocepenubo cepeHiii yac 3aKpUTTS BaKaH-
cii). Uepe3 11e KOMIaHisl XapakTepHu3yeThcs aOCOITIOTHOIO
IIPO30PICTIO B Ipoliecax, 3aTHa ONEepPaTHBHO KOPUTYBaTH
cTparerito.

Randstad UK, stk mpukiiaj, BBela CUCTEMY IPOTHO3-
HOI aHaJIITUKY, sIKa BU3HAYa€ ciadKi Miclsl, aHalizye AaHi
13 TIONEPE/HIX KaMIIaHii, MPOrHo3ye e(eKTUBHICTh Oyb-
SKOTO eTarly HalMy, Joromarae MeHemkepam Tepeada-
YaTH, sSIKi came MO3MIlii MOXKYTh 3aTPUMYBaTHUCh, SIK OITH-
Mi3yBaTi poOOTy KOMaH/IH, 13 SIKUX SIKi KaHaJIB € HaiKparii
KaH/TUJIaTH.

Jist cyuacHOT peKpyTHHIOBOT KOMITaHii 1oOy10BY Biiac-
HOi Bl-cucTeMu BBa)kaeMo MOTY)KHUM 3aCO00M CTpareriu-
HOTO YIPaBIiHHA. 3rajaHuii Aadopa MOKe aBTOMAaTHIHO
30Mpary HACTYITHI JaHi:

— PO KUIBKICTh 3aKPUTHX Ta BIIKPUTHX BaKaHCIH;

— TIPO CepeHii Yac 3aKPHUTTS M0 KIIIEHTAX, [0 POJIAX;

— PO KOHBEPCII0 Ha KOXXHOMY eTari (Bi CKPHUHIHTY
6e3mocepeHbo 10 odepa);

— IIPO TPOAYKTHBHICTH OyHb-KOTO KJi€HTa, Oy/Ib-
SKOTO PEKPYTEPa;

— IpO JDKepena KaHIUAATiB, a TaKoX MPO ePEeKTUB-
HICTb KOJKHOTO 13 OCTaHHIX.

Employer branding cporofHi TpakTyIOTh K peaTbHHUA
CTpaTeTiuHuil iHCTPYMEHT PEKPYTHHTOBUX KOMMaHii [3].
Kowmmanii chorogHi He KOHKYPYIOTh BUKITIOUHO 32 KITI€HTIB,
KOMIIaHIl 3MararoTbCs B IIUIOMY 3a JIOBipYy PHUHKY, JOBIpYy
KaHIWUIATiB, AOBipY MapTHEpiB. 3 Ii€l MPUYNHU MPOBIIHI
KOMIIaHi1 po3poOIISIOTh aKTHBHO CBilf OpeH poOOTOmABIL,
MIEPETBOPIOIOYNCH, TIPU IBOMY, i3 «ITOCTa49aJbHUKIB KaH-
IunaTiBy Oe3rmocepenHbo Ha CTPATETiuHUX IapTHEPIB Ta
eKCTIePTIB y Taly3i MOImyKy TamaHTiB. OnucaHwid mif-
X 103BOJNSE 3adydaTH HOBHX KIIEHTIB, YTPHUMYBaTH
ICHYIOUHX, OCKIJTbKH CHJIBHHH OpeHJ HaJae BIEBHEHOCTI
y SIKOCTi, CTaOLTBHOCTIi, KOMIIETEHTHOCTI CEpBICY.

SckpaBuit mpukimamoM BBakaemo Salt Recruitment
(London). Salt Recruitment po3BuBae BracHWH OpeH
cucteMHo depe3 thought leadership — 1e perymsapni anami-
TUYHI 3BITH O€3M0CepeIHbO MPO PUHOK PAIli, BIACHI IO~
KacTH, iHTepB 10 i3 excriepramu. Salt Recruitment ue iumie
myOITiKyIOTh BakaHCii, a QOpMyIOTH iHQOpMAIliiiHy IiH-
HICTb Oe3mocepeIHbO IS BIACHOT ayAUTOPii, CTa0uH, IPU
LbOMY, JJIsl KAaHUJIaTiB T KIIEHTIB JXKEPEIIOM JI€TaIbHOTO
PHHKOBOTO aHaJIi3y, 110, B CBOIO YEPTY, JO3BOJISIE KOMITAHI{
3aiiMaTd Micie «Tor-of-mindy» koMmaHii, SKiif TOBIpSIOTH,
BIJIMOBI/THO, Y aCTIEKTax HalMY, a TAKOXK PO3BHUTKY Kap €pH.

[lle omHMM sicKpaBHM TIPHKJIAJIOM BBaXxaemMo Major
Players UK, sxi, B cBOIO 4epry, poOisiThb CTaBKy JUIst
KaH/IW/IaTiB Ha MEepCOHATI30BAaHWH KOHTEHT-MapKETHHI.
Major Players UK Benyts y LinkedIn axtuBry digital-
MIPUCYTHICTb, IUIATHCS ICTOPISIMUA HAlMIB, SIKI MaJIN YCIIiX,
ropajaMu Jisi CrerianicTiB 0e3nocepeHbo KpeaTHBHUX
IHyCTpill, HOKa3yIOTh BIacHY ekcriepTusy. OnrcaHa cTpa-
Teris popMye eMOIIHHMIA 3B’SI30K i3 ayAUTOpI€r0, 301Tb-
Iy€ OBIPY, 3aIy4CHICTH JI0 OPCHITY.

[loennaHHs )KMBOTO KOHTEHTY, aHAJIITHKH, TPO30PUX
MeTpHK (hopMye BimdyTTs OpeHmy, SIKHid, B CBOIO 4epry,
HE JIMIIE «HAaWMae JIOeH», a TaKOXK CIPHSIE PO3BUTKY
KOMITaHIi 3aBISKH JaHUM, JIIOASHOCTI, TEXHOJOTISIM,
1110, BiJIIIOBITHO, POOHUTH Cy4YacHi peKpyTHHIOBI KOMHaHii
ABTOPUTETHUMH, BII3HABAHUMH, 1O SIKMX 3BEPTAIOTHCS
3a PEeKPYTHHIOM, a TaKoX 3a PO3YMIHHSM BIIACHE PUHKY
TajaHTiB [3].

CphOroyHi y pEKpPYTHHTY, KOJIM INTYYHHH IHTEJIEKT
1 aBTOMAaTHU3aIlisl BBAKAIOTHCSI HOPMOIO, JIFONSHICTh HAOY-
Bae Bce Outbinoi minHocTi [4]. Kanaunaru BroMuiucs Bin
mabJIOHHUX BiMOB, Bij 6€30CO00BUX JIMCTIB, KAHIHUIATH
XOYYTh BiJUyBaTH, 1110 OE3MOCEPEIHBO 3a IPOIIECOM CTOITh
peainbHa 0co0a, 3alikaBieHa B X JOCBii. 3 1i€l IpUUUHA
HAMPSIM CTHYHOTO PEKPYTHHTY aKILICHTY€ YBAry Ha MOWIYKY
OanaHCcy MDK eMNATiHUM IJXOMOM 1 TEXHOJIOTIYHOIO
eexTuBHICTIO. MoBa iine He mpo BiIMOBY BiJ 3aco0iB
aBTOMATH3aIlil, a MPO JONOMOIY OCTaHHIX y BIOCKOHA-
JICHHI JIOCBIy B3a€MOIi.

[TpuknagoM Takoro MiJX0Jy BBAKAEMO KOMIIAHIIO
Tiger Recruitment (London), sixa C(bopMyBana MOJITUKY
«Human-first hiring», 3a sik0i TEXHOJOTIi € MiITPUMKOIO,
HE 3aMiHOI0 JIFOIIChbKOro YMHHKKY. Cructema Al-aHamiTuku
COpUsE OIIHIOBAHHIO IOTCHINAMYy 1 HABHUYOK KaHIHIa-
TiB, IIPOTE, KOXKEH 13 KaHUJIATIB OJIEPXKY€E BiJ peKkpyTepa
MepCOHATBHUI CYMpOBi, 10, B CBOIO Uepry, BimoOpaxkae
CIIPaBXKHIO TypOOTY, GopMye IOBIpy, 10, SK HACITIJIOK,
MiABHIY€E JIOSUIBHICTH 1O OpeHOy, piBeHb 3aTy4eHOCTI
KaHIUIATIB.

Komnanis Bamboo Crowd cebe mo3umioHyBama SK
«empathetic tech recruiter», akKIeHTYI04N yBary Ha KyJb-
TypHOMY iti, 3aramsHOMYy wellbeing xangmnatiB, MeH-
TagpHOMY 310poB’i. Ilpomec Bimbopy Bamboo Crowd
nepeadayae He TUTBKU TEXHIYHY OIIHKY, a TAKOK PO3MOBH
mpo GadeHHs KaHIUaTa BIIAaCHOTO PO3BHUTKY, PO pOOOUHiA
GamaHc, po kKoMaHaHY aAuHaMmiky. OTxe, Bamboo Crowd
(hopMye CHINBHOTY, y SKii JIONSHICTH — 1€ HE TPOCTO
raciio, 1€ eJIeMeHT Oi3HEeC-MOIEII.

PexkpyTHHT CHOTOIHI EBOJIOIIOHYE O€3MocCepenHbO
i3 KJIACHYHOTO CEpBiCy IMOCTa4aHHS IEPCOHANY BIIACHE
y MOJETb TApPTHEPCTBA, 3a SIKOi KOMIIAHIsI CTa€ eIeMEHTOM
Oi3Hec-ekocucTeMn KimieHTa [3]. OmmMcaHWi MIXia ChO-
ronHi Ha3mBarTh Ecosystem Recruiting, 3a sikoro pekpy-
THUHTOBa KOMIIaHis HE JIMIIE 3aKPHBAE BAKAHCII, a TAaKOX
IHTETPYETHCS TIIMOOKO Oe3MOCepeHhO Y BHYTPIMIHI TPO-
[[ECH 3aMOBHUKA, JOOpEe po3yMi€ CTpaTerito, Wili, Kyiab-
TYpy, IpoOJieMn OCTaHHBOTO. Y Takii Momeni PeKpyTHHT
CTa€ KOHCAITHUHIOM 13 YIIPABIIiHHS TaJlaHTAMH, TIPH SKOMY
KOMITaHisl TpUiMae ydacTb y CTpaTeTidHUX pIIICHHSX.
Taka B3aemomis MICTHTh B c00i CHUTBHY poOOTy Hax
ONTUMI3AIli€0 HaliMy, aHaIiTHKOIO, (popmyBaHHsSIM EVP
(employee value proposition), BHOOpOM KaHaiB MOIIYKY,
3aJTy4eHHSM TEXHOJOTIYHUX pinreHb, T00T0 ATS, CRM,
Al-ananituku. PexkpyTnHroBuili maprTHep, SK HACIi/IOK,
CTa€ eIEMEHTOM EKOCHCTeMH KITI€HTA, 3a0e3MedyIoun mpu
I[bOMY IIBHJIKICTb, CTANIICTb, IIEpeA0aTyBaHICTh POLIECIB.

SlckpaBuM mpukiazoM BBaxkaemMo AMS (Alexander
Mann Solutions), mo CHIBOpAIfOE i3 KOPIOPALiIMHU
Microsoft, HSBC sk mapTHep 11070 ymnpaBiiHHS TajaH-
tamMmu. AMS MicTUTh MOBHHI IHKI talent management:
MOYMHAI0UN Bix (opMyBaHHS cTparerii 3ajlydeHHs Tep-
coHaity, (hOpMyBaHHs KaJpOBUX IPOTHO3IB, 3aBEPIIyIOUN
(hopMyBaHHSIM CHCTEM HaBYaHHS IIEPCOHANY, CHCTEM
yTpuUMaHHs repcoHary. AMS Mae moctyn 10 aHaIITHKA
MPOMYKTUBHOCTI, 10 BHyTpimHiX HR-nmanmx, mo 6i3Hec-
METPHK KJIEHTIB, TOMY PILICHHS IPYHTYIOTBCSI Ha peajb-
HUX nudpax. OnucaHuil piBeHb MOBIPU 3apoOISIETHCS
pPOKaMHM Ta IPYHTYETBCSI Ha ITPO30Pii KOMyHiKallii, Ha cTa-
OUTLHOCTI PE3yNbTaTiB, HA CTPATETIYHOMY MHCIICHHI.

CyyacHMH PpEKpPYTHHT XapaKTepPH3YETbCS TaKOK
aBTomaru3anieto candidate experience, To0TO (opmy-
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BaHHSM C(CKTUBHOI 1 MPH I[LOMY JIOASHOI B3a€EMO-
mii 13 xapgguparaMu. TexHosnorii MOBHHHI JOIOMararu
peKkpyTepaM MiATPUMYBATH 0e3 MEPEeBAHTAXKCHHS pPyd-
HOIO POOOTOO TMOCTIHHUN KOHTAKT i3 KaHAMIATaMH, IO
nepeadadae BUKOPUCTAaHHS aBromarnyHux follow-up
MOBIJIOMJICHb, 4aT-OOTIB Ui MEPBHUHHOTO CKPHUHIHTY,
ornutyBanb NPS micist iHTepB’I0, 110, B CBOIO Yepry,
JOTIOMArarTh TPU OLIHII CTYICHS 3aJ0BOJICHOCTI Bif
npouecy kanauaara [3].

SIckpaBUM TPUKIIAIOM OTMCAHOTO TiIXOIY BBaXKAEMO
xommaniro ManpowerGroup UK, sika BBema Al-uatwm, siki
3IIMCHIOIOTh TONEPEAHIH CKPUHIHT KaHAMIATIB Oe3ro-
CepelHbO 3a 3aJaHUMH IapaMeTpamMH, a came: piBHEM
AHIIIHACHKOT, TOCBIIOM, O4iKyBaHHSIMH 3apILIaTH TOIIO.

BucnoBku. Otxe, pekpyrtuHroBa areHmis y XXI
CTOJNIITTI HE MOXKe (QYHKIIOHYBaTH €()eKTHBHO, Ha HAIIy

JIYMKY, 0e3 1n(poBoi iHTErpoBaHOI EKOCHCTEMH, JIe aHa-
nitnka, CRM Ta mTy4HUH iHTEIEKT 00’ €1HaHI Y KOMILICK-
CHY CHCTEMY MPUITHATTS PilllCHb.

CyuacHy peKpyTHHTOBY KOMITAHIIO BapTO PO3IIAIATH
SK aHATITHYHY, TYMaHICTHYHY, TEXHOJIOTIYHY OpTaHi3aIliio,
sIKa MICTHTh B COO1 IHTEJIEKT CHCTEM 13 JIFOJCHKOIO eMIIa-
Ti€r0, epEeKTHBHICTD SIKOT TPYHTYETHCSI HA TPHOX CTOBIIAX:
TEXHOJIOT'11, Sika 3a0e3IeUyr0Th TOYHICTD 1 IIBUIKICTh; aHA-
JITHYHE YIIPaBIiHHS, 10 3a0e31euye CTa0lIbHICTD, TIepe-
OadyBaHICTh; KyJabTypa JOBIPH Ta PO3BUTKY, KA TapaHTye
CTaJTICTh BIIACHE SKOCTI MOCIYT.

KommaHnii, siki TMOETHYIOTh OMNMCaHI TPH HAIPSIMH,
30kpema: Hays, AMS, Robert Walters, Tiger Recruitment,
ONTHMI3YIOTh BJIAaCHI IpolecH Ta (OpMYIOTh HOBI CTaH-
JapTH rajiy3i, 3a SKHX eTHKa, JaHi, CTpareris CTalTb
B32€MOIIOB’I3aHUMH YaCTHHAMH yCHIIIHOTO PEKPYTHHTY.
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MODERN TRENDS IN IMPROVING A RECRUITING COMPANY

In the article, we have investigated and analyzed the theoretical and practical problems of the effectiveness of CRM
use in leading modern recruiting companies, and have proposed recommendations for improving the latter based on
comparison and use of the experience of leading companies. In modern conditions of digital business transformation,
the problems of effective management of relationships with candidates and relationships with clients are of great
importance for recruiting companies, which justifies the relevance of our scientific article. In the labor market today,
in our opinion, competition is constantly growing, and the requirements for the quality of team selection and the speed
of team selection are becoming increasingly high. Therefore, the key goal of the scientific article is to study and analyze
the theoretical and practical problems of the effectiveness of CRM use in leading modern companies, to conduct
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a comparative analysis, on the basis of which recommendations for improving the CRM system were developed.
When writing the scientific article, we analyzed many Ukrainian and foreign scientific works, Internet resources,
and we studied and made a comparative analysis of examples of practical activities of leading companies. In the
process of writing the article, theoretical methods were applied, namely: synthesis, analysis, systematization method,
classification method, comparison method, empirical methods, in particular, analysis of CRM system data, analysis of
practical company reports, and development of KPI dashboards. A systematic approach to CRM system management
issues, the introduction of analytical tools transform a recruiting company from an operational intermediary directly
into an intelligent business partner that can quickly respond to market changes, can predict workloads, and can
effectively scale its own activities. In our opinion, the CRM system, accordingly, should be considered not only as
a means of digital optimization, but should be considered as a strategic factor in the company's competitiveness in
the labor market today. The CRM system today is transformed directly from a data accounting tool into a strategic
analytical platform, which, in turn, enhances the transparency, flexibility, and competitiveness of the company. As of
today, the issues of the CRM system and areas for improving the latter directly in modern recruiting companies, in our
opinion, remain insufficiently studied and require detailed study.
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