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METOAUKA ITPOCYBAHHS HPOAYKTY _
Y BUCOKOKOHKYPEHTHIN HIIIT HA MAPKETIIJIEUCI

Lugposi nnamgpopmu npodadxcy npodykmie 3abe3neuyoms 3pocmaroui 0ocseu mopeosux onepayiil
3a605KU 3PYUHOCMI 8UOOPY NPOOYKMY OISl NOKYNYS, KIIEHMOOPIEHMOBAHOMY CEPBICi, albMepHAMUBHUM
sapianmam npodykmie ons kiieumis. L{ugpposi mopeosi matioanuuxu, abo mapkemnieticu, 3a6e3neqyoms
KOMNAHIT THMe2poeanumu y niamgopmy iHCMpyMeHmamu npocy8anHs NPOOYKMIG, Wo dA8MOMAMUYHO
8ede 00 CMBOPEHH s YHIKANbHUX Oi3Hec-Mooenell npooaxcy 8 yugposomy cepedosuwi. Ilpome inmezposai
IHCMpyMeHmu npocy8amHs 3a YMOBU GIOCYMHOCMI PO3YMIHHA ANOPUMMIE ma NpUHYunie ix pobomu He
3abe3neuyioms cmadiibHicms npooadxcis. Lle nompebdye po3poonents Memoouku npocy8ants npooyKmy Ha
elleKmpoHHomy punky. Mema cmammi nonseae 8 po3podieHni MemoouKy nPocy8anHs npooyKmy y UCOKO-
KOHKYpeHmHIll il Ha Mapkemnielcl. B pesynomami euguents npaxmuxu npocysants npooyKmy KOMNAHIL
X chopmosarno memoouky npocyeants npoOYKmy y 6UCOKOKOHKYPEHMHIN Hiwi Ha Mapkemnielci. Busna-
ueHo, wo Ol eheKMUBHO20 NPOCYBAHH MEMOOUKA NOBUHHA GKIIOYAMU I0eHmupikayilo nepedymos ma
yineti npocy8amHHs NPOOYKMy Ha yugpositi niamgpopmi, po3pobieHHs YHIKATbHOI Mopeosoi npono3uyii Ha
OCHOBI nepesae NPooOyKmy, aHaiz npooyKmy KOHKYPeHmis, eusHauenHs 0loodcenty ma cmpameeii npocy-
8aHHS NPOOYKMY, GUOID MUNIE PEKIAMHUX KAMAAHIU Ma IHCMPYMEeHmie npoCcy8ants Kamnauii. s oyinto-
BaHHS eheKmUBHOCMI 3anycKy NPOOYKmMy ma PeKiamMHux KAMNAHiil 6UKOPUCMOBYIOMbCSA NOKA3HUKU KOH-
eepcii, piens oxonnenHs yinbosoi ayoumopii, CPC (“pay per click” — «eapmicmo 3a knik»), CTR (pevimune
KIIKI6, a00 KiiKkabelbHicmy), sionouenHs eapmocmi pexiamu 0o npooadcie (Ad Cost Over Sales, ACOS),
YACMKU BUMPAM KOHKYDEHMIB Ha PeK1amy (Share of’ Spend SOS) ma nnanosoi uacmxu npoc)a:»cy npooyKkmy
Ha punxy (SOM). Ilepepo3nodin pexiamuux iHgeCmuyitl Midc UOPAHUMU PEKTAMHUMU KAMNAHIAMU 3a0e3-
neyye 00CseHeHHs NIAH08020 002y NPOOAICY 3A80KU BKIAOEHHAM Y HAUOLIbU eheKmusHi iHCmpymMeHmu.
Busnaueno, wo nepepo3nodin pexiamHux ineecmuyiil 0OYiibHO 30IUCHIO8AMU Y NOMOYHOMY Nepiodi O
00CSIZHEeHHS. cmpameiuHux yinetl npocy8antsl, MaKkux sK 3a0e3neyenHs NIaH080I YaCmKU PUHKY 3d NIAHO-
8UX THBECMUYILL ) 8UNYCK, NPOCYBANHHS NPOOVKMY HA eleKMPOHHOMY PUHKY.

Knwowuogi cnosa: npocysanus npooykmy Ha mapkemnJieici, yugposi mopeosi niamgopmu, cmpamezii
NPOCYBAHHS HA MApPKemn.ieci, Yyu@ppoesi MatiloaH4UKuU.

[ocranoBka npodaemu. [{udposi Toprosi
MalJIaHdYuK, abo Mapkeriuielicn (Amazon,
Alibaba, Farfetch), 3ymoBuIM BHHHKHEHHS
iHHOBAIIfHMX  Oi3HEC-MojeNel  MPOJaxYy,
JOCTaBKMA NPOAYKTIB Ta 3a0e3Meuniim 3poc-
TaHHsS CJIGKTPOHHOI KoMmepiii. 3a JaHuMH
Digital Commerce 360, y 2020 pomi Ha
100 onnaitH-riarpopmax mpoIaHO MPOAYKTIB
Ha 2,67 TpuiIbIOHIB J0JapiB y BCbOMY CBITI,
3 sikuX 62% npunanu Ha mwatGopmMu Amazon,
Alibaba, eBay Ttomo. Ha Taobao, Tmall u
Amazon mpumagae Bi TPETUHU MPOAAXKIB Y
cBiTtoBoMy Macmitadi y 2020 poui. Banosi npo-
Jaxi ToBapiB BUpochau Ha 29% MOpIiBHSHO 3
2019 poxom. 50 mudpoBux miarGopMm po3mi-
mieni y CIIA, ski y 2020 pori 3abe3neuniu

3poctanns npubyTkiB Ha 40% [8]. Amazon
3aiiMae HAMOUTBITY YaCTKY CBITOBOTO PUHKY 3a
KUTBKICTIO Bi3UTIB KopucTyBauiB y 2020 porii, a
came 9,04% [9]. Pict mpomaxiB Ha HUPPOBUX
aropMax € BUCX1THUM TPEHIOM, TOMY TIPO-
CYBaHHS MMPOJYKTY Ha MapKETIUICHCI MOTpedye
(dbopMyBaHHS METOJIUKH JIJIsl PO3YMIHHSI OCHO-
BHUX €TaIliB, peKJIaMHUX ITHCTPYMEHTIB Ta CIIO-
co01B JIOCSATHEHHSI LILJIEH.

AHaJIi3 0CTAHHIX JOCTi/KeHb I mMyOJIiKaLii.
VY HaykoBiii JiTeparypl NpPOCYBaHHS IPOIYK-
TiB Ha U(POBUX TIATHOPMax PO3MIATAETHCS
y pob6orax 1.O. Kormosa, A.O. [lepukoneHko
[1; 2], JL.B. Kaminyc [3], M.O. I'myminina [4],
JL.T. Menbauk [5], O.1. Xomenko [6], A.C. I1Imi-
sk, €.B. T'mitenpkuii [7]. YV pocmimkeHHIX
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CHCTEMaTH30BaHO TIIepeBarM NPOCYBaHHS Ha
MapkeTIuielicax, (HakTopu TOCHIICHHS KOHKY-
peHnii Ha tiargopmax, cpopmMoBaHO MOIETH
TOPTiBJI, OMUCAHO 1HCTPYMEHTH MPOCYBAHHS
(30kpema, i 301IbIIeHHS TpadiKy Ta KOHBEp-
cii nictuHary TosapiB). [Ipore B HaykoBii siTe-
parypi BiJICYTHI MpPAaKTUYHI HPUKIAAU IMPOCY-
BaHHs MPOAYKTY Ha MapKeTIUIEHC], 30KpeMa y
BHCOKOKOHKYPEHTHIH Hitli. B pe3ynsrari nporo
BIZICYyTHS pO3pO0JeHa METOAMKA TMPOCYBaHHS,
[0 BKIIIOYA€ TEPEIYMOBH 3aIlyCKy HPOAYKTY
Ha PUHOK; IIUJTi Ta 3aBAaHHSI; YHIKAJIIbHY TOPTOBY
MIPOTO3HIII0; TIpo1ieC (hOpMYyBaHHS OIOIKETY Ta
CTparterii MPOCyBaHHS;, PO3POOJCHHS pPEKIJIaM-
HOi Kammadii Ta BHOIp HabOpy IHCTPYMEHTIB
pEeKIIaMU MPOYKTY BIJTIOBIIHO /10 KaMIIaHii.

Mera crarTi nossirae y po3poOieHHI MeTo-
UKW TPOCYBAaHHS MPOIYKTY Y BHUCOKOKOHKY-
PEHTHIH Hillll HA MapKeTILIEeHCI.

Jlis 1oCATHEHHS MOCTaBICHOI METH BU3HA-
YEeHO TaKi 3aBIaHHS:

1) BusBIEHHS TepeayMoB, IIiJiel mpocy-
BaHHS IPOAYKTY Ha 1UPOBii mardopmi;

2) po3po0IieHHsT YHIKaJIbHOI TOPTOBOI MPO-
MO3MIlli Ha OCHOBI TepeBar MPOAYKTy Ta aHa-
T3y MPOIYKTY KOHKYPEHTIB;

3) po3poOiieHHsT OOMKETy Ta BHU3HAUYCHHS
cTparerii mpoCyBaHHS MPOIYKTY;

4) dbopmyBaHHS pEKJIAMHHX KaMIIaHIAd Ta
BU3HAYEHHS 1HCTPYMEHTIB MPOCYBaHHS st
KOYKHOI KamIMaHii.

Bukaanx ocHoBHoro marepiaay. Kowmmna-
Hist X 3aliMaeTbCsl ENEKTPOHHOIO TOPTIBIECIO
Ha 1iar¢popmi Amazon 3 2016 poky i 3miid-
cHWIa ycrinmHi 3amycku monan 100 mpomyKkris
B HHU3BKO- 1 CEPEIHbOKOHKYPEHTHHX HIIIaX.
Ha nouarky 2021 poxy kommaHis mnpuiiHsia
pIIICHHS 3aIlyCTUTH MPOAYKT Y Hilll 3 MOHAJ]
500 THCAY KOHKYPEHTIB Ta JOCAIIa TUIAHO-
BUX PE3YJbTATIB NMPOAaXiB. Pe3yasTaTuBHICTH
3aIyCKy Ta BUKOHAHHSI IJIAHIB TIPOJIaXiB 3ajie-
KaJIv B1Jl BUOPAHOTO MPOAYKTY, PEKJIaMHOI KaM-
naHii, sika 3a0e3neyunsia npaBUIbHE MO3UIIIOHY-
BaHHSI, JOHECEHHSI LIIHHOCTI IPOTYKTY MOKYTILIO
Ta nuepeHITiaIliio MPOAYKTY Ha PUHKY.

OCHOBHOIO METOK KOMIIaHii TIIij d4ac
BUIYCKY TPOAYKTY € JOCSTHEHHS YacTKU
puHKy (Serviceable Obtainable Market (SOM))
y po3mipi 1% 1 BUBEIEHHS KIIFOUOBUX 3aIUTIB
y 100 mpiopuTeTHUX 3anuTax MijJ 4ac MOIIyKy
MOKYTIIEM Yy Mepexi [HTepHeT.

[Ticns igenTudikamii uini chopMOBaHO YHi-
KanpHy ToproBy mpomnosuiiito (Unique Selling
Point (USP)) Ha 0CHOBI KJIFOUOBHX TI€peBar mpo-
nykry. Hacammepen Mu BH3HAYMIM KITFOUOBI
NiepeBary HaIoro Mpoaykry Ta copmysanu USP
MO€/THAHO 3 HASIBHUMU B TOPTOBIii KaTeropii KITto-
YOBUMHM 3anurtamu rnokynud. lle 3abe3neuniio
30Cepe/KEHHs Ha repeBarax NpoAyKTy 3 ONTH-
MaJIbHAM CIIBBIIHOIIEHHSIM KUTBKOCTI TIOITY-
KOBHX 3allMTIB Ta KOHKypeHIii B Himri. Toprosa
MPOTIO3UIIiS ajia 3MOTY MO3UIIOHYBATH MPOITYKT
Ha OCHOBI TIEpeBar, 30CEPEeaUTH PEKIaMHy KaM-
MaHII0 Ha HAMOUIbII BUTiAHIN TepuTopii (Himmi)
Ta YHUKHYTHA KOHKYPEHTHOI O0pOTHOM TIPOIYKTY
Ha OCHOBI WOTO CIAOKHWX CTOpIH (HEIOJIKIB).
Toprosa nponosnuia YITKO Bi):(06pa>1<eHa B Kpea-
TUBHUX MaTep1aJ1ax 30Kpema SII(ICHOMy JICTUHTY
(boTO- Ta BIJICOKOHTEHTY 1 KOIipaiTy ajst 3a0e3-
MEYEHHS! MAKCHMAJIbHOI PEJIEBAHTHOCTI MOLIYy-
KOBOTO 3alIUTy HPOAYKTY Ta BHUCOKOI KOHBEpCIT
(puc. 1). ITig peneBaHTHICTIO pO3yMieMO (Bi JIaT.
“relevo” — «IoNeTIIyBaT, «ITiJHIMaTH» ) BU3HA-
YeHy TOITYKOBUM aJITOPUTMOM Mipy BiJIIIOBIJI-
HOCTI Pe3yJbTaTIB MONIYKY B ITOIITYKOBil CUCTEMI
3aB/IaHHIO, III0 BU3HAYEHE B TIOIITYKOBOMY 3aITHTI.
PeneBaHTHICT 13 TEXHIYHOT TOYKH 30py O3HAYAE
MPOTIOPINI0 KJIFOYOBUX CJIB 200 TONIYKOBHX
(dpa3 KopuCTyBada B TEKCTI Ta iX BIJMOBIIHICT
MEBHUM TONIYKOBUM 3anutam. [1if koHBepciero
PO3YMIEMO IIUTHOBY 110 KOpPUCTyBaya ado BIIBIA-
yBaya JICTUHTY (KyHiBJIsl TPOAYKTY, peecTpariis
Ha CaiiTi, 3alMT Ha 3BOPOTHIN 3B’30K, BIATYK
Ipo MPOIYKT To1o). KoHBepcist BUMIPIOETHCS SIK
BIJIHOIIICHHSI KUTLKOCTI KOPHUCTYBAdiB, SIKi 3il-
CHWJIM IIUTHOBY JIiFO, JIO KUTBKOCTI BiJIBiTyBadiB.
[Tix TiCTHHTOM PO3yMi€EMO CTOPIHKY, Ha AKiH pO3-
MiIIIeHO 1H(OPMAITITO PO MPOTYKT.

[Ticns BU3HA4YEHHS 11111, pO3POOICHHS YHI-
KaJbHOI TOPTOBOI MPOTIO3HIIii HA OCHOBI Tepe-
Bar, pO3pOOJEHHS KpPeaTHUBHHX MarepiajiiB Ta
JICTUHTY MPOAYKTY KOMITaHist OpMY€ peKiiaM-
HUN OIO/KET HAa OCHOBI aHAJI3y KOHKYPEHTIB.
VYemimHui 3amyck TPOAYKTY 3aj€KHTh BiJ
o0cAry OromKeTy Ta cTpaTerii mpocyBaHHS.
Po3paxyHok HEOOXiHOTO OOCSTY KOIITIB Yy
3alyCK MPOAYKTY MPOBEACHO Ha OCHOBI OIli-
HIOBAaHHS YacCTKHM BUTPAT KOHKYPEHTIB Ha
pekiamy (Share of Spend, SOS) Ta mmanoBoi
YaCTKH MPOAAXy MPOLYKTy Ha puHKY (SOM).
Po3paxyHOK 4acTKu MpoJaxky IPOAYKTY y pO3-
Mipi 1% 311HCHEHO Ha OCHOBI TaKO1 (hOPMYITH:
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pEeKIIaMHUX —> MIPOIYKTY Ta

KammaHii YaCTKHU TPOAAKY

MPOIYKTY B Hillli

Puc. 1. MeTroanka npocyBaHHA NMPOAYKTY Ha uudposiii niuardgopmi «KAMazon»

Hoicepeno: pospobneno asmopom

SOM = LlinboBuii 06cAT poIaxKiB
(Sales Target) / O6car npoaaxiB MPOAYKTY
Ha puHky (Total Sales Market). (1)

SOS po3paxoBaHO SIK TaKe CITIBBITHOIIICHHS:
SOS = [uBecTumii y Memia/pexinamy IpoayKTy
(Product Media Investments) / [uBecTumii
PHUHKY y PEKJIaMy MPOAYKTY

(Market Media Investments). (2)
BaxnauBuM € po3yMmiHHS PU3HKY HENOCAT-
HEHHSI BH3HAYEHO! YaCTKU MPOAAXKIB MPOIYKTY
Ha puHKy (SOM) mig uyac ¢iHaHCYBaHHA Yy
peKIaMy Ha piBHI KOHKYPEHTIB, TOMY 1HBECTHUIII{
B peKJIaMy MTOBUHHI TIEPEBUIILYBaTH OOCSITH BKJIA-
JICHb KOHKYPEHTIB, 1[0 O3HAYa€ 3aCTOCYBAHHS
arpecMBHOI pEKJIAaMHOI KammaHii (arpecuBHOT
crparerii pocyBaHHs). Jlns BU3HAYECHHS HEOO-
X1JTHOTO 0OCSITY 1HBECTHIII BUKOPUCTAHO ITiBH-
nryrounii koedirieHT 1,4, oTke, Uit TOCSITHEHHS
YaCTKU PUHKY B po3Mipi 1% moTpiOHO 1HBECTy-
Baru 1,4% BiJ MeiaiHBECTHIIIH yCi€l KaTeropii.
[Ticnst BUOOpY crparerii npocyBanHs Ta (Hop-
MYBaHHS PEKJIAMHOTO OIO/DKETY 3/1iCHEHO BUOIP
HaOOpy IHCTPYMEHTIB MPOCYBaHHS 3 BIJMOBII-
HUMHU TTOKa3HUKaMH €(h)eKTUBHOCTI IPOCYBAHHSI.

Jliia edexkTUBHOCTI pekjaMH MOTPiOHO Mifi-
Opari TIpaBUJIBHI TPOMOPIIICHHS, BiMOBIIHI
BU3HAUEHUM 3aBIaHHAM pekiiamu. GopmyBaHHS
HaOoOpy 1HCTPYMEHTIB TpOCYyBaHHs BifOyBa-
€TbCS 3 MOCTYTIOBUM KOPUTYBaHHSM B1/IMIOBIIHO
110 e(peKTUBHOCTI KOKHOTO 1HCTpyMeHTy. Halip
IHCTPYMEHTIB Ha eTarli 3aIyCcKy IPOIYKTy MOXKe
BIAPI3HATHCS BiJ HAOOPY IHCTPYMEHTIB Ha eTarll
nponaxy. Lle 3yMoBiIeHO BIJICYTHICTIO JIOCTar-
HBOI 1H(OpMaLil PO KaTeropito, B sKil BiOy-
BAETHCS 3aIyCK MPOJIYKTY, Ta MOSICHIOE IOTPEOyY
y BUOOpI KUIBKOX IHCTPYMEHTIB MPOCYBAHHS.
3amyck MpOayKTy KoMmaHii X 3a1HCHEHO 3
BUKOPHCTAHHSM TaKWX PEKJIAMHHUX KaMITaHii
JUIS TAPTeTyBaHHS MPOIYKTY.

1) Peximamna kammanist PPC (pexiamai ToBapw,
Sponsored Product — pexnamuuii TapreTuHr Ha
pEeKIIaMHI TIPOMYKTH), SKa 37MaTHa 3a0e3MeunTd
BUCOKHMI PpIBEHb OXOIUIEHHSI LIILOBOI ayJIUTO-
pii Ta Mae MIMPOKI MOKITMBOCTI HaJaIlITyBaHHSI.
JIns CTBOpEHHST pEeKJIaMHOI KaMTaHii MoTpiOHO
BU3HAYUTH 11 TPHUBATICTh 1 OIOIHKET, KITFOYOBI
croBa ab0 BCTAaHOBUTH B HAJIAIITYBAaHHSX IUIAT-
(dhopMu aBTOMATHYHE BU3HAYCHHSI KITFOUOBUX CITIB
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(«AmazoH» aBTOMAaTHYHO MIAOHUPAE il peKIaMHe
OTOJIOIICHHS TIOIIYKOBI TEPMIHM KOPHCTYBAdiB),
BUOpaTy TOBapH Ta BH3HAYUTHU CTaBKy. J{yist Tap-
TeTyBaHHS MPOIYKTY BUKOPUCTAHO TaKl HAMPSIMH,
SIK TapreTyBaHHs 33 PEJICBAHTHUMH KITFOUOBUMHU
3alMTaMd Ha OCHOBI CETMEHTIB 3a KUIBKICTIO
nonrykoBux 3anuTiB (Main Part); tapreryBanHs
MPOAYKTY Ha OCHOBI aBTOMAarHU30BAHOTO TOIIYKY
HOBUX KJTF090BHX 3anuTiB (Growth Part); Taprery-
BaHHs iponykty (Product Targeting Part).

TapreTyBanHs 3a pEIICBAHTHUMHU KITFOUYO-
BumH 3arutamu (Main Part) — e Hanpsim, sikuit
BKJTIOUA€ TapreTyBaHHS 32 PEJICBAHTHUMH KITIO-
YOBHMH 3alUTaMH, PO3IUICHIMH Ha CEIrMEHTH/
KJIaCTepH 3a KUIbKICTIO MOUITYKOBUX 3aIlUTIB Ha
BHCOKO-, CEpETHBO-, HU3bKOYACTOTHI JIJIsl KOHTP-
oro OromKeTy Ta Mmiclisl po3ranryBaHHs. Koxk-
HOMY CETMEHTY MPOIYKTY BIAIOBiZana OKpema
pekIaMHa KaMmaHist. TapreTyBaHHsI POIYKTY Ha
OCHOBI TOYHOTO THUITY BIITOBITHOCTI KITFOUOBHM
CJIOBaM BIATIOBIHO JI0 X YaCTOTH MOSIBU Y TIOIITY-
KOBIM CHCTeMi JormoMarae KIIOYOBUM 3alUTaM
IIBUJIKO 3POCTaTy B OpraHiuHii Bupadi. Takum
YHHOM, PO3pOOIIEHO TaKi peKIaMH1 KaMTaHii:

— 3 HaWOUIBII PENICBAHTHUMHU KIFOYOBHUMH
cnoBamu (Top Performing Keywords (TPK
Exact)), Kynu BKIIFOYEHO BUCOKOUACTOTHI KITIO-
YOBI 3aITUTH 3 HAHOUIBIIIO KOHKYPEHTOCIIPO-
MOXHICTIO Ta HaWBUIIUM OOCSATOM Tpadiky;
Ha 1[I0 peKJIaMHy KammaHito cripsimoBano 70%
PEKIIAMHOTO OIOIKETY;

— 13 CepeaHbOYACTOTHUMHU MOIIYKOBHMH
3amuTaMu, 1Mo (GOPMYIOTh JPYTY PEKIAMHY
KaMITaHito i Ha3Boro Exact Simple;

— 3 HU3bKOYACTOTHUMH TIONTYKOBHMU 3aITH-
TaMu, 0 GOPMYIOTh PEKJIIAMHY KaMIIaHItO ITi]T
HasBoro Other Simple.

TapretyBaHHs NPOAYKTY HAa OCHOBI aBTOMa-
THU30BAHOTO TOIIYKY HOBHMX KIIFOYOBHMX 3aIld-
TiB (Growth Part) mepenbauae po3poOieHHS
pPEeKIaMHUX KaMIaHii, SKi MOBHUHHI BIAINOBI-
JIaTH yMOBI HAJIEXKHOTO 10/1aBaHHS HOBUX KITIO-
YOBUX CJIB J0 peKjIaMHUX KammaHii Growth
Part, sx “Negative Exact”. Takum YuHOM,
miaropma Amazon yHUKaTUME aBTOMAaTHY-
HOTO AyONIOBaHHS KJIIOYOBHMX CIIB Ta 3ii-
CHIOBAaTUME MOILIYK MOTPIOHUX KIFOUOBUX CIIIB
MTOKYTIIIIB JIs 3a0€31eUSHHS 3pOCTaHHS IIJTHO-
Boi aynutopii. Lli pexiamHi kaMmaHii € cBoepia-
HUMU «90pHUMH cKkpuHbkamm» (“Black Box”),
SIK1 3I1MCHIOIOTH TIOIIYK KJIFOYOBHX CIIIB, IO

BIJICYTHI y peKkiaMHuX Kammnanisx. Kommanis
3po0uIia aKkIeHT Ha JBOX HAIpsIMax, TaKuX SK
“Broad Negative” Ta “Auto Negative”.

TapreryBanus nponykry Product Targeting
Part po3ainieHo Ha Taki TpW YaCTHHH, SIK Tapre-
TYBaHHSI 32 YHIKQJIBHUM 1/IEHTU(IKaTOPOM ITPO-
nykTy (ASINS); TapreTyBaHHS 3a KareropisimMu
npoxaykry (Categories); TapreTyBaHHs 3a OpeH-
namu nponykty (Brands). Amazon Standard
Identification Number, ASIN (cTangapTHUit
imeHTUIKAIIHHUI HOMEp «AMa30H») — II€
10-cumBONBEHUHN OyKBEHO-IIM(POBUN YHIKAIb-
HUH 11eHTU]IKATOpP TPOIAYKTY.

TapreryBaHHS 3a YHIKQJIbHUM iJIeHTU}IKA-
TOPOM Tpoxaykry BigOyBanocs uepe3 ASINs
IHIIIMX TPaBIIB HA PUHKY, MOPIBHSHO 3 SKUMHU
KoMITaHisi X Maja KOHKYpeHTy Tepeary. [neH-
TU(IKATOPU TIPOAYKTY BHUOPAHO 3a KpUTEpiEM
I[IHK: I[IHA KOHKYPEHTIB BHWIIA I[IHU TPOIYKTY
kommaHii X; igeHTudikaropu npoaykry ASINs
13 morannmMu pertuaramu; ASINS, sKi IpoaaroTh
OpoAyKT KoMmaHii X 3 BHKOPUCTAHHSIM aBTO-
MaTU4YHOI pekIaMHoi kammaHii Touto. Kareropii
(Categories) — 11e TapreTHHT TIPOIYKTY 3a Kare-
ropisiMu, sIKi HaMOUIBII aKTyallbHI Uil BHOpa-
HOTro MponykTy. Baxxmuso nonasaru yci ASINSs i3
nornepenHix kamnanii y Negative Targeting aist
YHUKHEHHS TyOmoBaHHsS B Kammanisix. [1in gac
TapreTyBaHHs 3a Openaamu mpoaykry (Brands)
KaMIlaHii BKIFOYAlOTh KJIIOYOBI CJIOBa 3 OpeH-
JamMy KOHKypeHTiB. Kommaniss X BHKopHcTania
TIEH TUT KaMTIaHii 17151 3aXUCTY BJIACHOTO OpEeH Ty
Ta «IEPEXOIICHH» TpadiKy KOHKYPEHTIB.

2) PPC (Sponsored Display — Product
Targeting — pexjIaMHUI TapreTUHT y MEI1HIN
peKJIaMi) — Iie TapreTyBaHHS Ha OCHOBI 17ICHTH-
¢ikaropiB npoaykry ASINs noaiOHO peknam-
Hill kammasii “Sponsored Product”, mepeBaroro
SIKOTO € OUTBII BUT'1JHE PO3MIILIEHHS Ha JIICTUH-
rax KoHKypeHTiB. ASINs BUOpaHO 3a TakuMH
K KpUTEpisAMHU, SIK Yy pEKJIaMHIH KammaHii
“Sponsored Product — Product Targeting Part”.

[onoBHa BIAMIHHICT MIK TapreTyBaHHSIM
“Sponsored Products Product Targeting” Ta
tapretyBaHHsM ‘“‘Sponsored Display Product
Targeting” — 11¢ pO3MIIIIEHHS B OTOJIOIICHHSX.
PexnaMHuil TapreTUHT Ha peKJIaMHI MPOTYKTH
MOKa3y€e peKjaMy Ha CTOPIHIN 3 JeTalsIMH
TOBapy, a TaKOXX B OCHOBHHMX pe3yJibTarax
MoIyKy. PeknmamMHMIA TapreTHHr y MemiitHii
peKsiaMi CyBOpPO PO3MIIILYETHCS Ha CTOPIHII
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JeTaNeld MPOMyKTY, Ha SIKHA KOMIIaHis Halli-
JIeHa JJIsl po3MillleHHs Ha Amazon.

3) Sponsored Brand Video BukopuctoByeThCst
JUTs1 30UTBIIICHHS PIBHS BITI3HABAaHHS OPEH/TY cepet
KOpHUCTYBayiB, II0 3a0e3leuye BHCOKY SKICTb
koHTakty, Hu3bkuii CPC (“pay per click” — «Bap-
TICTB 3a KJIIK», 10 € PEKJIAMHOI0 MOJIEIUTIO, STKa
npairoe B [HTEpHETI, J1e peK/IaMoIaBellb POo3Mi-
IIy€e peKkIaMy Ha caiiTax 1 CIuiadye iX BIaCHHKaM
3a HATUCKaHHS KOPUCTyBaueM Ha PO3MIILICHHI
OaHep a00 «TUIO» JIOKyMEHTa), JTyXe BHCOKHIA
CTR (peiftuHr kiikiB, a00 KiikaOeIbHICTh, TOOTO
BIIHOILICHHS YMCJa KIIKIB KOPHCTYBa4iB Ha Oro-
JIOIIEHHS 10 YMClia WOro TMOKa3iB Yy BIJICOTKAX;
TIOKa3HUK BUKOPUCTOBYETHCS ISl BUMIPIOBAHHS
e(EKTUBHOCTI OHJIAMH-PEKJIAMH JIJIsI BEO-CaTy
Y1 peKJIaMHHX KamriaHiii). Pekiiamui orosomeHHs
PO3MIIIYIOTECSI HA OCHOBI KITFOYOBHIX CIIIB, I[IHU
3a KITIK Ta 0e3M0CEePEIHbO 3B’ I3YHOTh MOKYTIIIS 31
CTOPIHKOIO BIJIOMOCTEH TIPO TIPOIYKT.

4) Po3naui 3a KITFOUOBUMH 3aITUTAMH 32 JIOTIO-
MOTO0 aBTOMaTH30BaHUX ITaT(GOpPM Ta KeIIOeK-
cepsiciB. Lleil 1HCTpyMEHT cIipusi€ IIBUIKOMY
MIAHSTTIO KJIIOYIB y TIONTYKOBI BH1a4l, aBTOMa-

THU30BaHI CEPBICH JIOTTIOMAraroTh eKOHOMHUTH Yac
Ta MarOTh BIIACHUH CTAOUTHHIIA Tpadik.

5) Po3maui 3a BIATYKM BUKOPUCTOBYIOTHCS
JUTSL TIBHJIKOTO (POPMYBAHHS JOBIPH JO IPO-
OYKTy 1, SIK HacJIiJIOK, ONTHUMIi3alii BapToOCTi
pekiamu BimHOCHO nponaxiB (Ad Cost Over
Sales, ACOS).

3a pe3ynbrataMyd TEPIIOrO TYOKHS KaMITaHii
KOMIaHig X Tepepo3noiInia pekiIaMHi iHBeC-
THLIT Mi>K BUOpaHUMU PEKJIAMHUMH KaMITaHisIMH,
I1JICHITIOI0YM HAalOUThI e(DEeKTHBHI IHCTPYMEHTH.
B mepmmii TKaeHb peKIaMHOI KaMIaHii Bak-
JIMBO JIATH JIOCTAaTHBO Yacy Ha HABYAHHS MallliH-
HOMY I1HTENIeKTY Amazon ISl BU3HAUYCHHS LThO-
BUX aylIuTOpIi, $IKI TO3UTUBHO pearyloTh Ha
MIPOJYKT, 1 HE BUMHKATH PEKJIAMHI KaMIIaHii, sKi
111e He HAOpaJT CTAaTUCTUYHO 3HAYMMUX JTAHUX.

B pesynbrari 3anmycky peKiIaMHUAX KaMIaHiH,
3T1JHO 3 MiICYMKaMU MEPIIOro KBapTay Micis
3aITyCKY, MPOIYKT JOCSTHYB IMOCTABIEHOI METH
nponaxis 1% B paMKax HasBHOTO PEKJIAMHOTO
6}oz[>1<eTy B xoxi ontumizanii peKyIaMHuX KaM-
naHid 1 3MIHU nponopuu 1HBECTULIN BCEpe-
JUHI PEKIIAMHHMX MeJia MicIis MePIIoro MicsIs

PPC (Sponsored
Product) - pexiamsi
TOBapH IS 301IHIIICHHS
MPOJIaXKiB Ta 3QU1y4CHHSI
KIIICHTIB

Poznaui 3a Biaryku

PPC Sponsored DlsplaD
Product targeting -
TapTreTHHT MEIIMHUX
MPOJIYKTIB, 110 3a0e3meuye
HAaITIJICHHSI OTOJIOIICHD HA
no1i0H1 200 TOTIOBHIOKOY1

Kareropii ToBapis

Po3maui 3a KIIro4oBUMH
3alMTaMu

Bineo openmy

Puc. 2. Tunm pexyIaMHMX KaMIIAHI 1)1 NPOCYBAHHS NPOAYKTY
Ha wiargopmi «AMa3oH»

Joicepeno: pospobnerno asmopom




32 MianpnMeMHMUTBO Ta iHHOBaUIl

Oyy10 BIBiYl 3MEHILIEHO BAPTICTh PEKIaMHU Bij-
HocHo mipoaaxiB (Ad Cost Over Sales, ACOS)
1 BUBEJCHO MNPOIYKT Ha IUIAHOBUU pIBEHb
noxigHocti. [IpoxykT cTaB moMiTHUM 1 3aTpe-
OyBaHuM Ha mardopmi Amazon.

BucnoBku. Y gmocmimkeHHi chopMOBaHO
METOJIMKY MPOCYBaHHS MPOAYKTY Y BUCOKOKOH-
KypEHTHI{ Hillll HA MapKETIUICHCI, sIKa BKIIIOYAE
Takli OCHOBHI KOMIIOHEHTH, SIK IEPeIyMOBU Ta
IJTI IPOCYBAHHS MPOAYKTY Ha mU(POBIH ILIaT-
(hopMi; yHIKaIbHA TOPTOBA ITPOITO3UITisl HA OCHOBI
nepeBar MpoayKTy; aHali3 MPOAYKTY KOHKYPEH-
TiB; OIO/DKET 1 CTparerisi MPOCYBaHHS POAYKTY;
THUIW PEKIaMHHUX KaMIaHid Ta IHCTPYMEHTH
MPOCYBaHHs KamraHii. J[J1s yCIiIHOoCTI 31y cKy
MponykTy Ha nugpoBii mardopmi Ta mocsr-
HEHHS (pIHAHCOBUX IIUICH (IOCATHEHHS YaCTKU
NpOJaKy TPOAYKTY B Hillll) OOOB’SI3KOBUM €
PO3YMIHHSI OCOOJMBOCTEM PEKIaMHHUX KaMIia-
Hil, IKI IPOTIOHYIOThCS Ha Tiargopmi Ta 3abe3-
MEYYIOTh Pi3HY e(eKTHBHICTD. JIJ1s1 OIliHFOBaHHS

e(EeKTUBHOCTI 3alyCKy NPOAYKTY Ta peKiam-
HHUX KaMIaHiii BUKOPUCTOBYIOThCS TOKa3HUKU
KOHBEpCIi, pIBHS OXOIUICHHS IUJIOBOI aylIuTO-
pii, CPC (“pay per click” — «BapticTh 3a KIIIK»),
CTR (pe#iTHHT KJIiKiB, 200 KTIKaOEIBHICT), BiJI-
HOIIICHHSI BapTOCTI peKiiaMu 70 npoxaxis (Ad
Cost Over Sales, ACOS), yacTku BUTpAT KOH-
KypeHTiB Ha peknamy (Share of Spend, SOS) Ta
TUTAHOBOT YaCTKHU MPOAAXKY MPOAYKTY HA PHHKY
(SOM). Ilepepo3nonin pekIaMHUX 1HBECTH-
il MK BUOpaHUMH PEKJIIAMHUMHU KaMIaHIIMU
3a0e3Meuye TOCSITHEHHS IITAaHOBOTO 00CATY MPo-
JKy 3aBISKHA BKIIQJCHHSIM y HaHOUIbII edek-
TUBHI 1HCTpyMeHTH. [lomanbImi moCiimKeHHS
JIOLUIBHO CIIPSIMYyBAaTH HAa BUBYEHHS CTpaTeriv-
HUX MapKETUHIOBUX 1HCTPYMEHTIB MPOCYBaHHS
HPOAYKTY Ha MapKeTIUIEHCl, pO3pO0JICHHSI METO-
JIMKH TTOOYAOBH CUCTEMH MPOJIAKiB HA BEJTMKUX
TOPrOBUX MaWJaHUYMKaX, OI[IHFOBAaHHS €()EKTUB-
HOCTI POCYBAHHS MPOIYKTY Ha BEIUKUX TOPTO-
BUX MaMJaHYMKaX.
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METHODOLOGY FOR PRODUCT PROMOTION
IN A HIGHLY COMPETITIVE MARKETPLACE NICHE

Digital product sales platforms provide a growing volume of commerce through convenient product
selection for the customer, customer-centric service, and alternative product options for customers. Digi-
tal marketplaces or marketplaces provide companies with platform-integrated product promotion tools,
automatically leading to the creation of unique business models for selling in a digital environment. How-
ever, integrated promotion tools in the absence of an understanding of the algorithms and principles of
their work do not ensure stable sales. This requires the development of a methodology for product promo-
tion in the electronic market. The aim of the article was to develop a methodology for product promotion
in a highly competitive niche on the marketplace. As a result of studying the practice of promoting the
product of company X, the methodology of product promotion in a highly competitive niche on the market-
place was formed. It was determined that for effective promotion methodology should include: identifica-
tion of the prerequisites and objectives for promoting the product on the digital platform, development of
a unique selling proposition based on product preferences; competitor product analysis, determination
of the budget and promotion strategy for the product,; selection of types of advertising campaigns and
campaign promotion tools. To estimate the efficiency of the product launch and advertising campaigns
the following indicators are used: conversion rates, the target audience coverage level, CPC (Payper-
click), CTR (click-through rate or clickability), the relationship between the cost of advertising and sales
(AdCostOverSales, ACOS), the competitors’ share of advertising expenses (ShareofSpend, SOS) and the
target market share for the product (SOM). Redistribution of advertising investments between the selected
advertising campaigns ensures the achievement of the planned sales volume by investing in the most effec-
tive tools. It is determined that redistribution of advertising investments is expedient in the current period
to achieve the strategic goals of promotion — ensuring the planned market share of planned investments
in output, promotion of the product in the electronic market.

Key words: product promotion on marketplaces, digital trading platforms, strategies for promotion on
marketplaces, digital platforms.
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